Irvine City Council votes to build veterans cemetery near El Toro Y
6/6/2017

» COMMENTS

Veterans cemetery will be located near
El Toro Y

The Irvine City Council, in a 3-2 vote, approves a resolution re-designating the “strawberry fields” as the site of
the future veterans cemetery.

By Irvine City News staff

The Irvine City Council, in a special meeting that took place on the 73rd anniversary of D-Day, today approved
by a 3-2 vote the “strawberry fields” near the 5 and 405 freeways as the site of the future Southern California
Veterans Cemetery.

Mayor Don Wagner and council members Melissa Fox and Christina Shea voted to move the proposed
cemetery from a site north of the Great Park to the alternate site near the intersection of the 5 and 405
freeways, south of the park. Mayor Pro Tem Lynn Schott and Councilmember Jeff Lalloway opposed the
action,

As the city clerk announced the 3-2 vote in favor of the “"strawberry field" site, veterans leader Bill Cook and a
large contingent of veterans stood, cheered and applauded.



Upon learning of the decision, FivePoint CEO and Chairman Emile Haddad issued this statement: “The Irvine
council’s decision is a win-win-win for the city at large, our communities and, most importantly, the veterans
who deserve a special place to honor their own, a cemetery that is worthy of the service they have given this
country.” Haddad added, “FivePoint stands ready to help the city and state expedite the building of the
cemetery. We are excited and proud to help deliver on the promise made to the veterans.”

In front of a standing-room-only crowd that included veterans and community and city leaders, statements
from elected officials not at the meeting were read that unanimously endorsed the land exchange and the
approval of the alternate site for the veterans cemetery. Statements were entered into the record from Orange
County Board of Supervisors Chairwoman Michelle Steel, Congressman Lou Correa, State Senator Josh
Newman and Assemblyman Steven Choi, all in favor of the freeway-adjacent alternate site near the El Toro Y,
known as the “strawberry fields.”

Of the 55 individuals who offered public comments at the three-and-a-half hour meeting-the third in two
months on the topic-32 were in favor of the “strawberry fields” site, while 21 favored the ARDA site. Two were
neutral.

Prior to the public comments, as well as after, the five council members heatedly debated the issue.

After sharing that the state’s funding came in $10 million less than anticipated, Mayor Don Wagner said,
“Neither the state government nor the federal government is willing to be an equal partner.” The federal
government had suggested it would consider adding $10 million to the project, but, Wagner said, “That
amount has not been committed to us...We are quite low on the federal priority list and waiting for that
funding could further delay (the project).”

Councilmember Jeff Lalloway, who admitted to not reading a document submitted yesterday by land
developer FivePoint that included details about its commitment to the alternate site, called the alternate site
proposal a “backroom deal.” He said he would ask for a delay and postponement of the vote. “I'll be making a
motion to put this off for another meeting,” he said, citing traffic as a major concern.

“That dramatic misrepresentation of what is going on here is pretty sad,” said Councilmember Christina Shea
in response to Lalloway’s comments. “There is nothing about this proposal tonight that will stop any process
going forward through the proper channels.” Shea added, "The state knows the money's not there. Sharon
Quirk Silva knows the money's not there.” Shea said she didn’t want to see the city have to foot the bill.

Mayor Pro Tem Lynn Schott, who arrived late to the meeting, like Lalloway pushed for a delay, saying more
questions needed to be answered. “Why are we in such a hurry?” she questioned.

Lalloway twice during the meeting proposed a substitute motion to delay the decision several weeks so the
issue could be studied further. Schott supported the substitute motion each time but it failed to win approval
for lack of a third vote.

Councilmember Melissa Fox spoke passionately in favor of the alternate site, saying, “We owe this to our
veterans and I will fight to make sure that it is done.” She added, “When we do that (move the cemetery site to
the strawberry fields) we save the city $38 million.” Fox noted that the funds saved could fund other amenities
in the city and that building the cemetery at the new site would be "a beacon of honor for this city."

The debate over which site is the best location for the cemetery has been ongoing for three years, with one
contingent pushing hard for the ARDA site. That location, with more than 70 structures, portions of remaining
runway and underground utilities, would have recuired extensive demolition before construction could
begin. The total cost to build a cemetery at the ARDA site was estimated to be nearly $80 million. In contrast,
the “strawherry fields” site is currently used only for farmland. No demolition is required and construction
could hegin immediately upon approval and at much less cost.

FivePoint owns the freeway-adjacent farmland on the alternate site. After heing approached hy
Councilmember Shea and the Orange County Veterans Memorial Park Foundation almost 18 months ago with
a proposal to exchange the land at the ARDA site for the alternate site, the company agreed.

Bill Cook, a Marine Corps Vietnam veteran and chairman of the Orange County Veterans Memorial

Park Foundation, reminded the council that, "Today is the 73rd anniversary of D-Day." He told the council that
a vote in favor of the "strawberry fields" site would be history making. “Today...you have the unique
opportunity to create hallowed ground,” he said.



FIDELITY T"TAL FARM

Geographic farming has been done the same way for years.

Wouldn't you like to know exactly what is going on in your farm area
before you start marketing? Introducing the Fidelity Total Farm.

From the website, you Statistics have been Manage multiple farm
can download the provided on your farm areas and have them
complete Fidelity Total area so you can establish stored on one site. No
Farm or drill into the what exactly is going on in more searching for lost
targeted tabs to better your farm area. emails and needing to
pinpoint your marketing contact your title
efforts. company when you need

the farm updated.

Contact your Fidelity National Title account executive today for more information on how to identify
the Total Farm you are looking for.
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Yvonne (626) 688-6426
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For jumbo loans, introducing the

Wells Fargo Jumbo Rate Reducer Options

Helping your buyers purchase the home they want today, with the opportunity to

lower their rate tomorrow

Discover the benefits of the Jumbo Rate

Reducer Option

+ Low down payment — your buyers can put as little as
10.01% - 14.99% down (an 85.01% ~ 89.99% loan-to-value
(LTV) ratio).

Lower their rate — your buyers can reduce their interest rate
by 0.375% when they make a principal payment that lowers
their LTV to 80% or below (within 180 days of their loan
closing).

Lower their payment — we reduce their interest rate by
0.375% and recalculate their monthly payment based on the
reduced principal balance and reduced interest rate —
without refinancing.

No mortgage insurance required' — with this low down

payment (versus the typical 20% down payment requirement).

Key considerations
In addition to the benefits available with the Jumbo Rate
Reducer Option, there are a few requirements for buyers:

Their loan must be a long-term, fixed-rate jumbo mortgage.
Their mortgage must have an initial LTV of 85.01% - 89.99%.

They must make additional principal payments that bring
their LTV to 80.00% or lower within 180 days of their
closing date.

Their mortgage must be current, with no outstanding
past-due payments.

Your buyers can take advantage of this option only once,
and we'll reduce their interest rate by 0.375% only once.

Talk to us about loan amount, type of loan, and type of
property to ensure eligibility.

Count on us to help you
We specialize in jumbo financing, and we’re here to explain how
the Jumbo Rate Reducer Option could work for your buyers.

How the Jumbo Rate Reducer Option

helps meet needs: a sample
customer scenario

+ Chrig and Blake are relogating, and they found the home
they want to buy now,

+ They need a jumbo loan, but don’t have a 20% down
payiment bacause they haven't sold their current
home yet,

+ They get a jumbo loan with the Jumbo Rate Reducer
Option, put 10,01% down, and do not need mortgage
insurance,

+ Chris and Blake close on their mortgage and move into
their new home,

+ Four months later, they sell their original home and with
some of the proceeds, they pay down a pertion of their
prineipal balance and lower their lean-to-value to 80%,

+ We reduce their interest rate by 0.375% and
recaleulate their monthly payment based on the
reduced prineipal balance and reduced interest rate,

» Chris and Blake have a lower monthly prineipal-and-
interest payment going forward.

Call today
YVONNE WANG

Home Mortgage Consultant
Phone: 626-854-1259

yvonnewang@wellsfargo.com
NMLSR ID 296070

1. Non-conforming loans with 10.01% down payment and no mortgage insurance when
purchasing a primary residence with a maximum loan amount of $750,000 (up to $1 million in

some areas). Other restrictions apply.

Information is accurate as of date of printing and is subject to change without notice. Wells
Fargo Home Mortgage is a division of Wells Fargo Bank, N.A. © 2016 Wells Fargo Bank, N.A.

All rights reserved. NMLSR ID 399801.
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Together we'll go far
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Helping your buyers find a home
loan amount that fits their budget

Let us help you get the most out of the time you spend showing and selling homes. We have a letter
for every situation that provides your buyers with a home loan amount they may qualify for based on
where they are in the home shopping process, and the information they’re willing to provide.

When to request a letter

PriorityBuyer"
Prequalification L n Credit approval
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When your buyer is thinking When your buyer is ready When your buyer is ready

about buying a home, but to buy a home, fill out a to buy a home, fill out an

is not ready to fill out an mortgage application and application, have their credit

application. have their credit checked. checked, and provide us with
their financial information,

Build stronger relationships Work more efficiently with clients who are ready to buy

with aspiring homeowners Our PriorityBuyer preapproval letter gives your buyers an estimate of a home
Our prequalification letter loan amount they may qualify for based on an initial review of their mortgage
gives your buyers an opinion of application, limited credit information and, an automated underwriting review.

a home loan amount they may
qualify for and estimated closing
costs based on non-verified
information they provide.

Our eredit approval letter gives your buyers our best estimate of a loan
amount they may qualify for based on an underwriter review of their credit
and financial information they provide. This letter is our highest standard
of credit approval.

Keep in mind that prequalification, PriorityBuyer preapproval, and credit approval letters are not a commitment to lend. A loan
commitment can only be made upon receipt of an appraisal, title commitment, and final verification of all required financial
documentation. The above are subject to change or cancellation if the requested loan no longer meets applicable regulatory
requirements and are not available on all loan products.

To learn more contact me today!

Steven Tran

Home Mortgage Consultant
Phone: 626-854-1262

Cell: 626-474-4009
Hung-steven.Tran@wellsfargo.com
NMLSR ID 1028293

This information is for real estate and building professionals only and is not intended for
consumer distribution.
Information is accurate as of date of printing and is subject to change without notice. Wells
Fargo Home Mortgage is a division of Wells Fargo Bank, N.A. © 2016 Wells Fargo Bank, N.A. All
rights reserved. NMLSR ID 399801.
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Together we’ll go far




Commercial Real Estate Financing

Financing options to help
you reach your business goals

Terms & conditions

Down payment
Amortization

Structure

Balloon payment
Pre-payment Penalties
Rates

Financial covenants
Estimated approval time

Closing time

L

10%
First 25 years

90% WF
10% down

No

First 3 years
Adj. or fixed
None

5-7 days
30 - 45 days

For discussion purposes only. All financing subject to credit
approval by the Wells Fargo SBA Lending group.
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0 Wells Fargo Bank, N.A. All rights reserved. Member FDIC.

Your commercial real

estate specialist

Charlyn Guanio

Vice President Business Development

Charlyn Guanio@wellsfargo.com

(909) 294-9466

- 504 SBA loan

10%
First 20 years

50% WF, 40% CDC
10% down

No

First 10 years
Fixed

None

10 - 15 days
45 - 60 days

Conv;ntional loaq
25%
First 20 years

75% WF
25% down

Yes

First 5 years
Adj. or fixed
Yes

5-7 days
30 - 45 days

Together we’ll go far




